AMERICAN BUS ASSOCIATION

Presents:

HOow TO BUILD
A COMPLETE
SALESPERSON

Bryan Dodge

Dodge Development, Inc.
423 W Wheatland, Ste 102
Duncanville TX 75116
972-780-7459 * 800-473-1698 * www.bryandodge.com
Free Monthly Newsletter — Sign up on our website!

A MAJOR PART OF GAINING A COMPETITIVE EDGE BEGINS WITH EDUCATION




How To BulLD A COMPLETE SALES PERSON
BY BRYAN DODGE

1. Why did you choose sales?

2. Why is the sales profession your best ?
and sales go together.
3. Goals are a not an

THE BENEFITS OF GOAL-SETTING

1) To help you become better
2) To focus your creativity and
3) To improve communications with

THE TOOLS OF OUR PROFESSION

FIRST TooL
You are only as good as your ability to
How to become a master of prospecting...do it

SECOND TooL
The two questions that must be answered in the original contact

1)

2)

THIRD ToOL
Your ability to do your job is based on your ability to

FOURTH TooL
Key point:
If they say it, they it.
If you say it, they will it.

FIFTH TooL
Objections are a sign of what you covered.

SIXTH TooL
The key to closing:
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'Building a Better YOU!'

Bryan Dodge’s popular radio show
Live on Saturday
From 5:.00-6:00 PM

Listen live in the Dallag-Fort Worth area
on 820 AM WEBAP

Or go to www.whap.com
And click on the Listen Live' link

Ve Gaod Life Buteo!

To book Bryan for a speaking event, call Frank Massine at 800-473-1698
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